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Item 2.02 Results of Operation and Financial Condition.
To the extent applicable, the disclosures in Item 7.01 below are incorporated herein by reference.
Item 7.01 Regulation FD Disclosure.

Since January 2020, Frontier Communications Corporation (the “Company”) has been engaged in discussions with certain holders of the Company’s unsecured notes with respect to
potential deleveraging or restructuring transactions which may include the filing of Chapter 11 cases under the U.S. Bankruptcy Code to implement the transactions. The Company
has entered into confidentiality agreements (the “NDAs”) with such noteholders (the “NDA Parties”) in connection therewith.

Pursuant to the terms of the NDAs, the Company agreed to publicly disclose certain confidential information regarding the Company provided to the NDA Parties pursuant to the
NDAs (the “Cleansing Materials”) upon the occurrence of certain events. The Cleansing Materials are furnished herewith as Exhibit 99.1.

The Cleansing Materials contain the Company's preliminary estimates of certain financial results for the year ended December 31, 2019, based on currently available information.
The Company has not yet finalized its results for this period and its consolidated financial statements as of and for the year ended December 31, 2019 are not currently available. The
Company's actual results remain subject to the completion of the year-end closing process, which includes review by management and the Company's board of directors, including
the audit committee. While carrying out such procedures, the Company may identify items that require it to make adjustments to the preliminary estimates of its results set forth
therein. As a result, the Company's actual results could be different from those set forth therein and the differences could be material. Additionally, the Company's estimates are
forward-looking statements based solely on information available to it as of the date of the Cleansing Materials and may differ from actual results and such differences may be
material. Therefore, a reader should not place undue reliance on these preliminary estimates of the Company's results. The preliminary estimates of the Company's results included
therein have been prepared by, and are the responsibility of, the Company's management. The Company's independent auditors have not audited, reviewed or compiled such
preliminary estimates of the Company's results. Accordingly, KPMG LLP expresses no opinion or any other form of assurance with respect thereto. The preliminary estimates of
certain financial results presented therein should not be considered a substitute for the information to be filed with the SEC in the Company's Annual Report on Form 10-K for the
year ended December 31,2019 once it becomes available.

While the Company continues to actively engage in discussions with the holders of the Company’s unsecured notes, including the NDA Parties, regarding potential deleveraging or
restructuring transactions, the Company cannot assure you if, or when, the Company will reach an agreement with its noteholders or the terms of any such agreement. As announced
on March 16, 2020, the Company made the decision to defer approximately $322 million in interest payments on its unsecured notes and take advantage of the 60-day grace period
allowed under the governing indentures to facilitate the ongoing discussions with holders of its unsecured notes. The Company expects to continue to provide quality service to its
customers without interruption and work with its business partners as usual during the course of these discussions and any potential transaction.

The information being furnished in this Item 7.01 “Regulation FD Disclosure” of Form 8-K, including Exhibit 99.1 shall not be deemed to be “filed” for the purposes of Section 18 of
the Securities Exchange Act of 1934 as amended (the “Exchange Act”) or otherwise subject to the liabilities of that Section, nor shall it be incorporated by reference into a filing
under the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly set forth by specific reference in such a filing.

Item 9.01 Financial Statements and Exhibits

(d) Exhibits

Exhibit No. Description of Exhibit
99.1 Cleansing Materials.
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.

FRONTIER COMMUNICATIONS CORPORATION

Date: March 27,2020 By: /s/ Mark D. Nielsen

Name: Mark D. Nielsen
Title: Executive Vice President, Chief Legal Officer and Chief Transaction Officer
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D i Sclal mer CO;IMUNICA'IIDNS

This presentation (the “Presentation” ; has been pr!pared from information suppled by or on behalf of Frontier C izt C ion and its. H ({together, the “Company”) for cenain existing and

") solely for i purposes 1o assist the in ing their own ion of the Company and its debt mstruments ithe "Dabt
Instruments”).
The mformation ined in this and other | ion fumished by or on behal! of the Company does not purport to be complete or to consain all the informaticn that a Notsholder may regquine in
wvaluating the Company and/or the Debt Instruments. Noioholders should conduct their own invesfigation and analysis of the Company, the Debl Instruments, and the rn"wrnauon set forth in lh: H'esw.nlmn
Neither the Company nor any of i difecions, ﬂﬂm afikales, agents. or meakes any oF warranty @5 Lo the accuracy, reliabilily, this and
shall have no liabikty for any gardng in, or for any omission from, this Presentation or any other wiitten or ol bcat i to the inthe course of
thtir evaluation of the Culr.pany and the Debl hs!r\rnnn‘s
The in‘oratien contained in this Presentation is not investment advice and 5 not intended 1o be used as the basis for making an i decision. This ion has been prepared withou! taking inlo

accoun! the nvesiment objectives, inancial situation, or paricular noeds of any paricdar persan,

The financial information in this Preseniation |ms financial informadon that is not prepared in accordance with generally accepbed accounting principles ("GAAPT). Management believes that these non-GAAP
measuras provide useful @ for pare the Company's from pericd to pericd. However, by excluding ceriain items, these non CAAR measunes have cortain Shoricomings and
should not be resd in isolation or as substiiutes for GAAR financial measures. Because not all companies calculale non-CAAP measures idendcally (or at all), the non-CAAR financial measures presented hersin

to other similarly titled measures used by other companies. Thass non-CAAP measures shoudd be read in with the financial ined in the Company’s documents

may not be

filed with the SEC.
The Company does not provide guidance for the most directly companble GAAP measwe to sach forward-looking non-GAAP measunes disclosed in this presentation and similay cannot provide a reconciliation of
such forwand-looking non-GAAR measunes 10 8 GAAR measure withou! unfeasonabie offort and because of the unavalabiity of reliable estimates for cerain ilems. These Bems are nol within the Company's contrl
and may vary greaily between perods and could signdficantly impact iuture financial results.

This preseniation contans the Company's prefiminary estmates of cenain financial results for year ended December 31, 2019, based on currently avalable information, The Company has no! yel finalized its results
for this period and ils consolidated financial statements as of and for the year ended December 31, 2079 are not currently available. The Company's actual results remain subject to the completion of the yeas-smnd
ciosing process, which incudes review by management and the Compamy's board of drecton, incheding the audit commites. While camying out such procedures, the CDmpan}r ray wdentify items that require us 1o
make adjusiments Lo the prefirinary estmales of our mesulls set forth herein. As a resull, the Cn-qnmy‘s acual resulls could be dferen! from thase st forth herein and the diferences could be matedal Addisonaly,
the Company’s esimates are forwani-ooking statements based solely on information available 1o us as of he date of this presentation and may di%er from aciual resulls and such differences may be material.
Therefore, & repder should not piace undue refiance on these preliminary estimates of the Company’s resulis. The praliminary estimates of e Cempany's resulis included heren have pfepﬂedhy and are he
responsibility of, the Company's management. The Company's indopendent suditors have not sudited, reviewed or compiled such prefiminary esSmates of the Ci resuls. e

N0 opinion nluvyn ther form of assurance with respect thereto, The prefiminary estimates of cerain Snandial resulis presentad hensin should not be considered a substitule for the onmation o Dc fled with the SEC
in the Company's Annual Report on Fomm 10-K for the year ended December 31, 2019 once i bacomes avaiable.

The Company has detenined that it has one npenru\g sognnnr 1« financial neparting purposes based on @ number of fciors (hat 18 ranagement uses bo cvaluate and
simdarities of praducts, an inchudes certamn operaling and finencial data based on an ilusirative allocation of revenue, adjusied EBITOA, cosis and expenses, and other
melrics between Fiber and Logacy .r.:oppu This eyt n -s solefy for i purposes. and should be nad i i with the Company’s consolidated Snancial statements filed with the Securities
and Exchange Commission. Any ilustra@ve allocation of meiics between fiber and legacy | copper, mcluding revenue, adusied EBITOA and costs and expenses, is based on cortan estimales and assumplions and
does net necessaly reflect the aciual allecation. Any flustrative allocation between Fiber and Legacy | copper should no! be read lo indicata the Company has changed of will change it delenrination that it has
one operating segment for Snancial reporting purposes.

This Presentation containg “forwardlooking statements” related to future events, Forward looking includi ined in certain visual dewdlnnsr address the Cnmpaw’s expected future business,
financial performance, and financial ccnddmn and may be identified by words such as “expect,” “anticipate,” intend,” ‘ﬂin “believe,” "seek.” “see,” ‘may,” “will " "would,” “target,” “project,” or “estimate.” Forward-
locking statements by their nature sddress matters that are, 1o &fferen) degrees, unceriain. Noteholders ame cauticnad (o read the flings the Cormpany files with the SEC for a kst of Asks and uncertainties that could
cause aciual resulls 1o differ, perhaps materially, from the results expressed or implied by such foraard-ooking statements. The Company has no obligation to update or revisa such fonwand looking statements and
does not underiake io do so.

Cartain market data information in this Presentation is based on intemal essmates and research s well as from industry publications and research, sunvays and studies conducted by third paries. This information
may prove (o be inaccurate bocause of the method by which Company obained some af the r.taa for iis estimates or becawse this infarmation cannot always hnw:nﬁm‘l due to the Iums on the avalabdity and
reability of raw data, the voluntary nature of the data gathering process, mr.i ather li herein ondy and such
surrrnanes afe qualifed in their endnely by reference Lo such Neither this ion nor any pan hereal shall form the basis of any w\mm om-mlmen' whatgsoever,

The infarration herein is haghly jal and shall nol be 1o any ether person, in whale of in part. B; ing this each receiving agrees that it will not disclese
this Presentation, or any of its r.oﬂtmls to any other person or entity except such Notehalder's directors, officers. and emplr.lyees who have aneed o kniw such information and will use the information only in

with such of the Company and the Debt Instruments, and will keep such information permanenily confidential.

business operations, nduding
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Introduction Frontier

Today's Presenters

o Robert A. Schriesheim

a Bernard L. Han )
& Mark Nielsen _

* Additional Presenters from Kirkland, Evercore, FTIl, and CMA as appropriate
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Frontier
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Executive
Summary




Situation Timeline

Fféﬁ't'ier

COMMUNICATIONS

Initially formed in December 2018 and reconstituted in June 2019, the Finance
Committee (“FC”) led a 12 month process to evaluate restructuring alternatives, develop

a granular business plan, and identify transaction-related workstreams, culminating in
discussions with the unsecured bondholders’ advisors starting in September 2019

6/7/19: Company recruited

12/12118 - 12/127/18: Kevin Beebe, Paul Keglevic

Dec. 2018 -
Company, FC, and its

Sep. 2019: 12/3/19: Company

announces Bernie Han as

Company added two new and Mohsin Meghiji to the advisors evaluated potential new CEO

directors; Rob Schriesheim m??gma?;htﬁaml FC, :izlt:; :;:zlr:r: :an:omu:uves {

named chair of the new = i

formed 5-person FC 4 restructuring, operational, strategies for how to optimize gf‘ 2019 - Dec. 2019:
turnaround, telecom and enterprise value and operate iligence process

investment expertise to the FC

the business going forward

between advisors

|

December
2018

February
2019

12/27/18 - 3/6/19: 3/6/19 = 5/31/19: 6/5/19: Company engaged

FC and full Board Company engaged FTI's restructuring and telecom
work with Evercore a telecom strategy groups to supplement the

and Kirkland to consultant, CMA, to Evercore / CMA / Kirkland
evaluate business aid in vetting and teams and begin evaluating
prospects and developing a other transaction-related
capital structure granular business workstreams

alternatives plan

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

October
2019

L'_J

10/2/19 — 10/16/19: Meetings with bondholder
advisors fo present work completed to date,
legal and operational workstreams, and
comprehensive overview of the business plan

December
2019

9/16/19: Initial outreach to
bondholders’ advisors
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Summary Background Frontier

Since the June 2019 re-formulation of the Board and FC with enhanced restructuring
and telecom expertise, the FC oversaw development of a variety of financial,

operational and strategic initiatives through the lens of an investor considering how to
generate the most enterprise value

Key initiatives include:

« Evaluating profitability characteristics of assets, geographies, and states (down to individual
census blocks)

= Analyzing the organizational cost structure and potential dynamics created by unions,
regulations, and content providers

« Assessing the business as a holding company of fiber and legacy assets

« Reviewing potential regulatory, tax, and other legal and operational considerations

Under this framework, the Board, the Company and its advisors reviewed various

alternatives, business plan permutations and transaction considerations to assess the
optimal way to address the Company’s overleveraged capital structure

6 eoe®
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Summary Background Frontier

= Comprehensively addressing the capital structure is a necessary condition to create the financial flexibility to
pursue capital allocation options, including the ability to invest in critical areas to maintain and grow the
Company in the face of intense competitive pressures and general secular decline

= |tis unlikely that a debt-oriented liability management transaction alone would achieve sufficient
deleveraging to allow the Company to re-access the capital markets and / or adequately reinvest in the
business to sustain or grow business performance

* In September 2019, the Board authorized the Company and its advisors to commence restructuring
negotiations with your advisors, culminating in the delivery to your advisors in December 2019 of the
comprehensive restructuring proposal contained herein

« Qver this period, the Company and its advisors have worked extensively with your advisors to facilitate a
wide array of due diligence requests in order to inform these negotiations

This presentation outlines the aforementioned initiatives, explains the Company’s

strategic vision, summarizes the process by which the Company arrived at these
conclusions and proposes next steps

7 ewe
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Independent of Restructuring Negotiations, the FC has
Spearheaded Various Assessments and Initiatives to Improve Front

Business Operations . . .

COMMUNICATIONS

Assessments Completed Initiatives Completed, Identified and in Process

J Comprehensive review of underlying competitive and
demand drivers

J Thorough risk and opportunity assessment of Company’s
revenue streams, customer segments, and major
customers

J Detailed identification, quantification, and prioritization of
potential fiber expansion opportunities

J Dissect financial performance and contribution of copper
and fiber portions of the business

g/ Assess company performance based on FTR and
competitor network speed capability

J Assess customer profitability and lifetime value by
product, segment, and geography

J Analyze potential treatment of executory contracts

J Consider potential tax liabilities under different fransaction
scenarios

,/ Evaluate employee retention and other business impacts
of a potential restructuring

&/ Forecast and monitor the Company's liquidity position

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

J First FC evaluation finds shortcomings in budgets,
strategy, leadership, business plans, and execution

J Reconstituted Board and FC with relevant telecom and
restructuring expertise

& FC develops detailed plan to both fix and invest in
business while creating a broader portfolio framework

&/ Hired new CEO

J Changed pricing for specific unprofitable consumer
packages

\/ Renegotiating key programming agreements

\/ Negotiated / executed various updated labor agreements
J Megotiating key contract with large wholesale customer
./ Developing bidding strategy for RDOF funding from FCC
J Developing churn improvement program for copper/fiber

J Re-defined / launched residential and mass commercial
broadband value proposition; increasing fiber broadband
speeds to 1 Gbps

J Identified / in process of implementing performance
improvement opportunities in commercial go-to-market
processes

8 ewe




cena,

. .. But Certain Headwinds Remain That are Limiting Operating S
Flexibility and Have Necessitated the Requirement to Restructure Eﬁ?ﬁ!ﬁ!’

Significant exposure to declining legacy products
= Legacy voice revenues (TDM voice) across all business lines

« Commercial / wholesale legacy data revenue (DS1/ SONET) and consumer legacy data revenue
(slow DSL)

» Shifting consumer behavior and elevated competition are expected to elevate customer churn
for DSL, while improved retention and quality of service improvements are required to bring
fiber churn down towards market levels

= High content / acquisition costs have made adding new customers to the Company’s video
product no longer a profitable exercise

« CAF-related cash flows will expire year end 2021, and the RDOF program is still being
evaluated, given the higher expected capital requirements

= The Company’s large fixed expense base creates downwards pressure on Adj. EBITDA

An overleveraged capital structure coupled with operational challenges limits the

Company'’s ability to invest in critical areas to maintain and grow the business in the face
of intense competition and general secular decline

9 ewe
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Structural Headwinds: Business Plan Review Conclusions Frontier

COMMUNICATIONS

{3 !

in millions}

A large portion of Frontier’s revenue is in declining legacy products (primarily TDM

voice), which have high gross margins. A large fixed expense base and exposure to
video in the consumer segment creates downward Adj. EBITDA margin pressures

...FTR’s cial and wholesale data  ...FTR's network contains a large

voice revenuaes, businesses are also over-exposed to

portion of homaes with accass only to

N

sumae maerciatland Jegacy data revenue streams, such as siow DSL, putting the Company ac a
¢ arci [ cAMET T

mm of whatesate (2019E) whicn DST ana SONET. Thasze have

disadvantage raiative to cable

nas been gaciining ac —(7 %) annually... historically declined at ~(79%6)...
Total Revenue, 2019E Commercial + Wholesale Data Consumer Broadband Housing
Total: $7,548 Revenues (Excl. Voice), 2019E Units — Max Speed Available in
Total: $1,816 Census Blocks?

(25% of Total Revenue)

4 . 2 mSiow DSL - 0 to 12 Mbps
WFiber Data OFiber Vioice  OFiber Other mSlow DSL - 13 1o 24 Mbps
mlegacy Data @Legacy Voice OLegacy Other BFiber Data ELegacy Data DDk ot hitpe;
ORegulatory

Wore! Aii finsncisls and maetrics
4

shown azciuge WO siaces

1. Refects '18-18E CAGR. Includes commercial and consumes TOM voice + wholesale voice revenues.
2. Refects '18/19E CAGR. Includes ial copper and all i tegacy / TDM data products (D50, D51, D53, SONET. efc.}
3, Source: FCC Form 477 0 seee

{Wave Division Capital) states inchides Washin

4. Sale of WDC™ g dudes ghon, Oragon, Idaho and Montana
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Business and Asset Mix Contributes to Headwinds Frontler

Significant under-investment in Fiber deployment and limited enterprise product
offerings have created headwinds that the Company is repositioning itself to reverse.

In addition, the Consumer segment is the largest revenue segment and has the
highest monthly churn. While the Company has been identifying and implementing
churn and profitability improvement initiatives, these will take time to achieve

+ Consumer is 51% of revenue, with Wholesale & Regulatory' and Commercial comprising 27% and 22%, respectively

» Consumer is comprised of 47% fiber products while Commercial and Wholesale & Regulatory are more heavily weighted
towards legacy products

* Wholesale drives the largest Adj. EBITDA contribution, followed by Consumer and Commercial

* Wholesale also drives the largest Adj. EBITDA margin percentage, followed by Commercial then Consumer

2019E Revenue Total = $7.5 bn 2019E Revenue Fiber vs. Legacy ($bn)
Fiber / Legacy Mix: 34% / 66%

Consumer

Wholesale ~ Reg

0% 20% 40% 60% B0% 100%

mFiber mLegacy

1. Regulatory represonts $0.3bn, or 5% of consolidaied revenues
Note: Charis and figures sbove are shown on 8 pro forma basis, exchuding WDC revenues and cosls from ol perocs
11 oo e
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The FC Initiatives are Projected to Result in ~$421 Million  Froni
of Adj. EBITDA Uplift by 2022 . . . B

The FC considered a business as usual (“BAU”) case, where the business trends from 2018 continue.
The current Base Case forecast assumes significant operational improvements, specifically to current

levels of revenue degradation and to cost improvements (with modest capital investments)

+ No bookings growth in next

WOC inawaze
- |

+ Loss of CAF Il ravanue after | +5421mm Adj. EBITDA Unplift vs. BAU

gen Ethernet 2021 {with 12-month H L
$3,350  -5396 - Nonext-gen product growtni | @xtension through 2021) | 4315mem OCF Upliftvs. BAY
— > | _{UCaaS, SD-WAN, etc) !! +AlsoincludedinBaseCase 1 |/" -~ " - oo Co o CrTC TSt T
! i Soih e i |} ~Ethemet bookings growth in bot| -Labor fopex |
> §2,954 5518 , | mass and it grams
N SR ' | *Next-gen products are effective | --------7-------"
i ' | at generating accretive sales ! 1
. WOC Ag e B s '
EBITDAT H : v
)
N 5203 v A\ 5129 $2,180
A D eiseenE et §318 $27 =71
“ = Churm levels remain E - 217 me— — |
= elevated at current levelsi 4 S68  $1,759 E &
g across all products. 5 A M -
@ « Continue to sell videa at | | Iy Y :
- current rates despite bR 1 = Y e "
< b _ margin challenges ' : ¥ |+ Intentional pivot away 1| «Chum improvements |
B2zzzizzzzzziizzzzzzioloo..s L | from video has || and bookings growth |
~Wholesale legacy Ethemet chum | ] | positive margin impaet: L_________________!
remains elevated e e e i |+ Consumer chum i
* No new wireless tower Ethemet i " r!gzcsﬂm"m it : | improvements in BB |
m:‘n’nmsmm highar than trend E 5 - E ' ar?dvnlr-‘l ) '
B S—— a1 | Micof GA's shifts |
| +Other (520mm) | i towards higher CLVs E
2019BAU  WDC  2019BAU C C i Regulatory I 2022BAU Cx [w i { 2022 Base
Casa Divestiture {2019 Other Case Other Casa
(WholeCo  Impact  Estimated
Incl. WDC) WOC PF)

1. WDCindirect costs and WDC Ad). EBITDA are high-level estimates (+/- 10%)
12 s @
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... But the Business Will Remain Challenged, With rontier
Declining Cash Flow and Increasing Leverage . . .

(3 in mintions)

Due to expected elevated churn and expiration of CAF Il cash flows (amongst other factors), the

Company's base case business plan projects a material reduction in revenue, Adj. EBITDA, and
unlevered free cash flow each year going forward

59,000

§3.350 Sale of WDC states
124 ¥ rocduces Adj. EBITDA Conclusion of CAF Il
2 m reduces

$3,500

prograi
58,000 $3,000 ‘Ad) EBITDA by
~3315mm in 2022
§7.000 $2,500
52180 ga432 $2.076

$6.000 $2,000 :
$5,000 - $1,500
2M8E 2020E 2021E 2022E 2023E 2024E 2MMYE 2020E 2021E 20228 20238 2024E
®Revenue * CAF Il Revenue' *WDC Revenue wAd] EBITDA » CAF 1| Adj. EBITDA » WDC Adj. EBITDA » WDC Indirect Cosls

Base Case Unlevered Free Cash Flow? Base Case Net Leverage

52,500 10.0x 2020 10-K {filed in
2100 +— Includes $1.3bn of aarly 2021) may At
nat proceads from contain going *

52,000 1 1760 sale of WOC states 855 1 concern qualification
$1,500 1,265 $1.168 T
sioo | (EER sa73 ; e Springing maturity of RCF and TLB

1,168 55 { Smx (#ven upon applying WDC proceeds
7 873 809 to reduce unsecured debt), and
$2.7bn of unsecured maturifies

2019E 2020E 2021E 2022E 2023 2024E A0x +
® Unlevered Free Cash Flow = Nel WDC Proceeds 20M8E 2020E 2021E 2022E 2023E 2024E

Source: Comparty model

Note: Pro forma for sabe of the WDC states & of March 31, 2020. Proceeds of the sale of WD states dlusimiively used to repay 2022 CTF nates al par &t imnsaction dose, Assumes debt

malurities prepaid with balance sheet cash or dlustratively funded with “shortfall debt” at 10% interest rate to cover any liquidity gap

4, Exchides CAF Il from WOC assets 13 ee e

2. Froc cash flow prior fo deb service
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...Nonetheless, the Investment Thesis Remains Attractive,

Especially if the Company Restructures in the Near Term

Large Addressable Market
Servable In Close Proximity to
FTR Network

COMMUNICATIONS

Despite the challenges Frontier faces, there are numerous qualities of its asset base that make it an
attractive investment with opportunity for capital deployment and high visibility

Passes 14mm h holds, 1mm+ busi locati and 26k wircless lowers
3.0mm homes passed with fiber

400k businesses within 2501 of FTR fiber

22k towers within 1 mile of FTR fiber

Market Tailwinds Driving «+  Broadband adoption al nearly 80% of households nationwide

Increased Importance of .
Broadband Speed

Mearly 40% of broadband users subscribe to service with speeds of 100Mbps or greater
«  Addit 40%: of users ibing 1o service with 25-100Mbps

& « 1.6mm of FTR's homes passed with broadband have no competing cable operator
Strong Competitive Position « For 11.3mm of FTR's BB homes passed, FTR is one of only two landline broadband operators
Select Areas «  For the 3mm FTTH homes passed, FTR compeles primarily with Charter

Ability to Increase Market service footprint

Share in Commercial and =

Wholesale Segments

for lenger term revenue stability

= FTR has cnly 7% market share (via retail sales) of add bl lal ethernet within the C:

FTR connects to or\ly 6. 4kmmm of the 22k wireless towers located within 1 mile of the company’s fiber network
= The is iations with a large wholesale customer which may exchange shorl lerm price increase

Re-pricing and re-packaging bundies to betler align pncmg with pa:kage cosls
Reduce video mntent pricing through

Undermanaged Assets . rigor on i isions to drive pmﬁlamﬁly and returns

Represents Opportunity The Company has several initialives to improve customer services issues, such as replacing poor performing copper
maodems, reducing network issues, and reducing drivers of customer care call volume
+ _Overall, +8421mm EBITDA and +8315mm OCF impact by 2022 over conlinued BAU
Considerable Optionality to + Roughly 2.0mm incremental househalds in FTR's copper service area can be fibered at IRRs above 20%
Expand Fiber Footprint and «  An additional 3.5mm households in FTR's copper service area can be fibered at IRRs between 15%-20%
Modernize Network = Highly prediciable and visible revenue streams
. - = Elimi g unp i video and bundla to improve overall ec,onomm of the I:lusrness
Improving Unit Economics . to ensure wgevity and avoid mi p

Note: 3mm FTTH homes passed per page 14 of the p refers io intemal

. Allgmng sales incentives around customer value, nol simply revenue

esimaies of
for WDC sale). Inckiding WOC states, this figure is about 3.4mm. Based on FTR's reguldory-mandated FCC Fom 477 reporing that considers an enire cersus black as being senvceable by ETTH

if any home in the cersus block
RemainGo foofprint

o Tecove

fiber sorvice, FTR passes 4.5mm census housing units (as of June 2010. data redeased 09/10/19) across the “WholeCo” foctpeint and 3.9mm in the
for RemainCo).

(gietribution using public FCC data as of Juna 2018 shown on page 10 of the presantason

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

only locations in the FTR *RemainCo” footprint (remaining 25 states pro-fama
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Frontier Strategic Vision

Frontier 2020 and Beyond

= Transform the business from a provider
of legacy telecom services over a
primarily copper-based network to a
next generation broadband service
provider with long-lived fiber-based
infrastructure

* Invest in strategic products, customers
and networks for growth

* Manage the decline of products and
customers that are non-core

» Judiciously invest in consumer,
commercial and wholesale businesses
to modernize network and recapture
share

* Improve operating metrics and
aggressively manage costs

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

COMMUNICATIONS

Legacy Management

Stop new sales of value destructive products and bundles

Retain legacy voice and data customers, and support
conversion to VolP, UCaaS, and Ethernet as needed

Contain costs and manage cash flow of the business

Core Business Growth

Strategic repricing of lower margin consumer packages

Grow share of consumer and commercial broadband in
markets where company has network advantage

Expand commercial sales team to focus on next-gen
commercial products

Improve customer experience

Fiber Expansion and Investment

Invest in high-returmn FTTx upgrades in-footprint
Densify and edge out fiber network

Invest in next-gen fiber expansions for wireless and
wholesale customers

15 e e




Changing Frontier's Current Trajectory Frontier
Efforts underway to change the current trajectory of the

business involve managing legacy declines and ...expected to drive ~$420mm of
accelerating growth of modern products... run-rate Adj. EBITDA by 2022

Manage Legacy Declines and Improve Customer Economics

+ Improve existing product gross margins via programming cost renegotiation
and select price optimization

Run-Rate 2022 Adj.
EBITDA Benefit

Driven by cost-focused efficiency
efforts, gross margin

« Effectuate churn reductions in core broadband products by improving
customer experience with installation, CPE functionality, customer care, and

retention @
improvements and churn

+ Execute on plans to gain operating leverage through efficiency gains and reductions

cost optimization in field operations, consumer care, and other operational areas
Grow the Existing Core Business
+ Shift mix of consumer gross adds to higher CLVs through sales force

optimization and customer screening efforts, resulting in lower variable and Run-Rate 2022 Adj.

acquisition cost over time EBITDA Benefit

+ Pursue aggressive growth in existing ethernet product set by investing in

Driven by growth-oriented
commercial and wholesale sales force i

programs to increase market share
in Frontier's existing moedern
product set

+ Add value to commercial data products with next-gen commercial product
suite, sold alongside enterprise broadband and ethernet

+ Foster long-term relationships with large existing carrier customers to grow
aethernet revenue across both wireline and wireless wholesale customers

16 e e
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Strategic Reinvestment Initiatives

There are several options for Frontier to strategically
deploy capital in next-gen network builds...

Ff&ﬁ't'ier

COMMUNICATIONS

...each offers an attractive long-term
return profile and network effects

Densify and Expand Fiber Network
+ Selectively deploy new fiber to fill surrounding network gaps or overbuild
legacy copper in areas with highly attractive IRR profiles

« Support increased fiber availability and improved quality of service for
consumer, commercial and wholesale customers

Expand Wireless Backhaul Infrastructure
+ Proactively invest in new builds to facilitate deals with key wholesale
customers. Retain key on-net sites and customers

+ Bid aggressively for macro and small cell site builds that are near
existing network infrastructure or could provide anchor customers for
expansion

Participate in Rural Digital Opportunity Fund to
Facilitate Upgrades and Defend Existing Territories

* FCC’s Rural Digital Opportunity Fund (RDOF) expected to deploy $20bn
over two phases to carriers for rural broadband buildouts

+ Leverage funding to expand network footprint using fiber and fixed
wireless builds to defend and improve competitive positioning

1. Non-sucocess-based indlial cost io pass capex only

~3.0mm incremental HHs with attractive economics for
new fiber builds

20%+ IRR profile

~$153mm run-rate Adj. EBITDA benefit by 2024 (~$1.0bn
10 year horizon)

~$1.4bn est. cumulative build capex required through
2024 (~$1.9bn 10 year horizon)

~9k new sites (macro + SC) won by 2024 (~27TK by Y10)
30%+ IRR profile

~$44mm run-rate Adj. EBITDA benefit (~$200mm 10 year
horizon)

~$364mm est. cumulative new connection success capex
required through 2024 (~$1bn over 10 year horizon)

~1mm HHs potentially attractive for bids in RDOF auction
~10% IRR with low risk profile

$10mm run-rate Adj. EBITDA benefit by 2024 (~$140mm
10 year horizon)?

$1.4bn est. cumulative build capex required through 2024
($2.7bn 10 Year horizon), mostly offset by FCC funding’

2, Excluding impaet of subsidy funding, Incluting subsidy funding, estimated 2024 EBITDA impact is ~5280mm and year =10 EBTDA impact is ~5380mm

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES
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Enterprise Level Strategic Framework: Portfolio Approach

to Execution Activities and Assets

Fféﬁier

COMMUNICATIONS

The Company is working to implement an enterprise-level portfolio approach allocating
capital to execution pathways and assets with the highest risk-return profile while
concurrently operating the overall business with critical focus on costs and cash flow

|. Fix The Business
Achieving the Base Case
improvements vs the BAU
provides the highest risk
adjusted value creation in
the 3-5 year horizon

~$400-750mm of potential
incremental annual EBITDA vs BAU
case 2022-2024

Il. Re-Invest in The Business
Deploying fiber, upgrading
the network, potentially
pursuing RDOF and other
initiatives provides the most
value creation over the
longer-term (8-10 years)

~$450mm run-rate annual EBITDA
benefit in 2024 (incremental to Base
Case), with projected 20%+ yields on
incremental capex thereafter.
Potential for re-rating and additional
value uplift from shift in business
and asset mix in 3 to 5 year horizon

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

1. Re-Deploy / Reconfigure
Asset Portfolio

Proactively seek to manage
or monetize less strategic
states; may present upside
optionality but is dependent
upon numerous third parties

Any consideration of divestiture of a
non-core state or an increased
management for cash flow of a state
must be assessed in the context of
DCF maximization, dis-synergies
and stranded costs and tax
obligations

18 seoe




Enterprise Level Strategic Framework: Portfolio Approach
to Execution Activities and Assets Eront

Strategic
M&A

Pursue

Anchor
Fiber Builds

CONFIDENTIAL = SUBJECT TO FRE 408 AND SIMILAR RULES

Structural separation, divestitures,
andlor acquisitions

Opportunities to drive scale with
additional assets, products, and/or
customers

In footprint or out-of-footprint potential
Consider strategically divesting
noncore assels or assets without
aftractive return opportunities

FTR can pursue large fiber builds for
wholesale customers

Such builds can be leveraged to
provide additional fiber services to
proximate consumer and commercial
customers

While RDOF (CAF 11} is likely to be
very competitive, FTR will look to bid in
areas where the Company can
leverage existing assets

Provides ability to build unique,
differentiated assets

COMMUNICATIONS

The Company continues to analyze a number of opportunities to maximize enterprise value

Monetize

Fiber
Network

Modernize
Systems
and
Operations

+ Pursue creative financing strategies for
the deployment of additional FTTH,
FTTT. small cells, and enterprise fiber

+ Leverage strong cash flow generation
potential of fiber assets

Investment is needed across the business:

+ Areas driving reliability problems in
copper and fiber networks

+ Technician tools (tablets, meters, tools,
vans, elc.)

+ Billing and customer management
systems are largely legacy mainframe

+ Fiber backhaul network required for 5G
— significant potential for FTR to
cooperate with carriers for small cells

+ 5G demand driven by mega trends incl.
loT, OTT video, and Big Data
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Reinvestment Case Overlay
{f“-‘ in millio r.-'.\)

Investing in attractive opportunities would provide the Company with a pathway to value creation:
1. Fix the business to offer nearer-term value in the 5 year horizon
2. Invest in the business to provide longer term value in the 8 to 10 year horizon with re-rating and

value uplift occurring earlier in the cycle as business and asset mix shifts

s 5707

s00 158151 $3.500 52350 Sale of WDC states

Adj. EBITDA %3, 2]-1
$7.500 {32151 $3.000 $2 835
$6836 .
.
586,500 . $2.500
6,393
$5,500 $2.000 B
54,833 §1,626
s .
$4,500 2 $1.500 + 22
2019E 2020 2021E 2022E 2023E 2024E 201E 2019E 2020E 2021E 2022E 2023E 2024E 2031E
i Casa 1 Cage wio RDOF = Baze Case Case ] Case wio RDOF = Base Case
Capital Expenditures Incremental Adj. EBITDA Yield on Cumul. Capex'
$2.500 30.0%
1950 $2017
06 s 51854 25.0%
: 20.0% 17.8% =
$1,500 \30‘3“3 19%134%
15.0% o
81151 = - ‘ 4 A%
£1,000 $1.136 10.0% Tio
$67 208 & 9.9%
E STE7 50% -
™ T ™ s T —3—r J A
20M18E 2020E 2021E 2022E 2023E 2024E 2031E 0.0% 2
= c - Case wio RDOF B Cand EZE 23E 245 255 ZSE ZTE ZSE ZQE :KE '.“E
Case Case wio RDOF
Source: Company
Nota: Pro forma for sale of WDC states as of March 31, 2020. For Urposes, an of the base case is shown through 2031, The base case ends in 2024 and the
begins in 2025, case is an i sensitivity that evaluates the Company's investment opportunities. The Case is subject 1o maleral change due 1o continued
i s ‘avMa mmmmmwmmmm:mawmmmamym 20 ewe

resulis

i extrapolason of 2024
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Business Evolution for Value Creation: Improved Performance Frontier
and Increased Fiber Asset Mix Leads to Re-rating COMMUNICATIONS
+ 2019E: Revenue Mix is 34% Fiber / 66% Legacy 2019E Base Case Revenue | $7.5bn

Mix: 34% | 66%
Consumer is 51% of revenues, with Wholesale & Regulatory' and e = .

Commercial 27% and 22%, respectively consumer R T

Consumer derives 47% of revenue from fiber network rcel [T T —
Wholesale + Reg 0.5 15

Commercial and Wholesale & Regulatory derive >75% of revenue & i e i ok ok

from legacy network
uFiber ®Legacy
. AE: nue Mix is 47% Fiber f
2024E Reinvestment Case Revenue | $6.2bn
Fiber grows and Legacy declines with revenue mix shifting to 47% Fiber | Lagacy Mix: 47% | 53%
of total revenue derived from fiber up from 34% in 2019E

Reinvestment initiatives contribute $0.6bn revenue and $0.4bn commercial [ T
EBITDA vs Base Case
Wholasale + Reg )7 1.1
+  Commercial segment's revenue derived from fiber network % 208 4% % P o

increases from 16% to 44% over the 5 year period, driven by growth
in ethernet and fiber data products

+  2031E: Revenue Mix is 66% Fiber / 34% Legacy 2031E Reinvestment Case Revenue | $6.8bn

Fibar / Legacy Mix: 66% / 34%

Each segment derives >55% of revenue from fiber

Fiiy convbiiey B0 of maeug N ot Min Commercis | N
Commercial, and 57% in Wholesale & Regulatory
PUSSESN 10 T
+  The Company is forecasted to generate an incremental $2.0bn of . )
g ST % 20% 40% % B0% 100%
annual revenue in 2031 through the reinvestment initiatives 7 0% -
compared to the Base Case wFiber mLlegacy
1. Regulaiory represents $0.3bn, or 4.5% of consalicated reverues
Nose: Charis and Sgures above are shown on 2 pro forma basis, excluding WDC and costs For pumposes, an of the base case is shown through
2031. The base case ends in 2024 and the begirs in 2025, case is an Mustrative sensitivity th the Company The bije
1o material change due to continued cligence | jon of available available capital (based on pro forma capital struchure) and LG requinsments, amangst other Hems 21 seo e
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Fiber vs Legacy P&L Summary

$60 P
$50 s

2018 2019 Wz 2023

BRevenue BMEBITDA mCapEx ¥ CAGR -Base # CAGR - Remvesimon! o Reinvestmant iImpact

1819 CAGR:
$60 m g
ucﬁﬁmp_m
550 4 _q., 2431 CAGR: fag%)
‘C{ﬁ»_. o ——

o 540 -a‘_
=
£ 530 K‘W
“ s20

I LI L |

5 i} = Bls Bim, -
20t 8 201 ‘3 2021 022 0 024 2031
WRevene ®EBITDA ®CepEx # CAGR-Base ¥ CAGA - Rainvesment  ® Reinvesiment Impact

Note: Arrows shown in charts above represent Revenue CAGRS

“Ig. 10,474 CAGR: 22%
ﬂw-a..,(,*:‘//” o
: 1924 CAGF: {0.4%) '24-’51

COMMUNICATIONS

* The charts and commentary herein represent illustrative
P&Ls for Fiber and Legacy with the Reinvestment Case

* For Fiber, the key drivers are:

is proj dtoi ata 2.2% CAGR from 2019 1o 2024 and a
6.5% CAGR thereafter to 2031, Revenue grows from $2.6bn to $2.9bn in 2024
and to $4.5bn by 2031. Brownfield revinestment drives $0.3bn of incremental
revenue by 2024 and $0.9bn by 2031. G field and FTTC i drive
and additional $0.6bn by 2031
Mear-term revenue growth through 2024 rernalns depressed as I\"lanﬂgemenr.
makes a conscious effort to weed out CLV-neg - p Iy in
consumer. However, EBITDA growth cutpaces revenue as a result of this
customer investment, in addition to the Company's other EBITDA initiatives.
Revenue and EBITDA growth continue to accelerate after 2024
EBITDA is projected to grow at a 6.1% CAGR from 2019 to 2024 and a 10.2%
CAGR from 2024 to 2031. EBITDA grows from $0.9bn to $1.2bn in 2024 and to
$2.3bn in 2031

Capex increases from $0.6bn in 2019 to $1.1bn in 2024, then decreases to
$1.0bn in 2031

Operating cash flow (EBITDA less capex) drops to ($0.2bn) annually from 2021
to 2023 due to reinvestment capex. Cash flow improves to $1.3bn by 2031

* For Legacy:

Revenue is projected to decline at a (7.8%) CAGR from 2019 to 2024 and
(4.8%) CAGR from 2024 to 2031, fiber i 1Lis expected to
accelerate churn as existing copper subscribers convert to the faster fiber
network. The decline is expected to be more than offset by revenue growth from
RDOF investments from 2022 to 2027

EBITDA declines from $2.2bn in 2019 to $1.4bn in 2024 and $0.9bn in 2031

Capex Increases from $0.5bn in 2019 to $0.8bn in 2024, then decreases to
$0.1bn in 2031. Increased capex is driven by $0.5bn of annual RDOF investment
from 2022 to 2027

Operating cash flow (EBITDA less capex) declines from $1.7bn in 2019 to
$0.6bn in 2024, then increasing to $0.8bn by 2031

Charls lnumlemmmMmmm mmuawucmumwmumummmm;m and WOC stand-up related capex are also
in 2024

exchuded. For llusirath of the b s shown through 2031, The base
that mmmm Oﬂmnft investment opportun

and the beghshmﬁ Rﬂmmlmbmlm
ities, The Case is subject to material change due to continusd diigence / tion of avalilable i avaslable capital 2 eeoe
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Frontier Today Frontier

(S T mnr.orn)

WDC Divestiture Markets

2019E Financials (ex. CAF II) KPls
Revenue 7,236 Total Homes Passed 16.3mm
% Growth {5.7%) BB-Capable Homes Passed 14.0mm
Adj. EBITDA 2,642 Voice-Only Homes Passed 2.2mm
% Margin 36.5% Fiber Route Miles ~180K
% Growth (6.9%) Enterprise Fiber On-Net Buildings ~70K
Total Consumer BB Subs ~2.6mm
Consumer Fiber BB Subs ~1l.2mm
Consumer Copper BB Subs ~1.5mm

Total BB Homes Passed by Current Subs by Speed 2019E Revenue Breakdown?
Technology {14mm) Capabilities (2.6mm) "~

By Segment By Product

FastDSL*
52K

% = Consumer = Commercial

Fibar Penatration: ~40% =Wholesale  Regulatory
Total DSL Penstration: ~13%

Pro forma for divestiiure of WDC staes

Pro forma for divestiure of WDC siates. Inchudes GAF Il reverue

Digital subscriber kne <25 Mbps

" Digital subscriber fine >=25 Mbps 24 eee

5. Asof end of October 2019
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P




Frontier Today: Consumer Frontier

® Consumer represents 51% of total Frontier revenue in PF 2019E, declining at 5% YoY
» Fiber broadband revenue represents 20% of total Consumer revenue, growing at 4% YoY
» Copper broadband revenue represents 18% of total Consumer revenue, declining at 4% YoY
Financial » TDM voice revenue represents 26% of total Consumer revenue, declining at 7% YoY
Profile » Video revenue represents 23% of total Consumer revenue, declining at 7% YoY

» Other revenue (primarily VolP, non-recurring, security and modem rentals) represents 12%
of total Consumer revenue, declining at 11% Yo

®m Frontier passes 21% of its total BB-capable passed homes with Fiber (3.0mm of 14.0mm

Fiber homes passed)
m Fiber broadband subs of 1.2mm, ~40% penetration of BB-capable fiber homes passed

®m Frontier passes 79% of its total BB-capable passed homes with Copper (11.0mm of 14.0mm
homes passed)

m Copper broadband subs of 1.5mm as of Q3'19, ~13% penetration of BB-capable copper homes
passed

Copper

Note: Al CAGRS show 2019E/20184A

25 eee
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Frontier Today: Commercial and Wholesale Frontier

COMMUNICATIONS

® Commercial represents 22% of total Frontier revenue in PF 2019E, declining at 6% YoY
» Ethernet and Fiber BB represent 18% of total Commercial revenue, declining at 3% YoY

» Commercial revenue heavily indexed to TDM Voice / Data' and Copper Broadband,
representing 66% of total Commercial revenue, declining at 6% YoY

» Remaining Commercial revenue (primarily CPE and directory) represents 17% of
Commercial revenues, declining at 9% YoY

B Wholesale represents 23% of total Frontier revenue in PF 2019E, declining at 6%
» Wireline Ethernet represents 21% of total wholesale revenue, growing at 22% YoY

Financial
Profile

» Wireless ethemet represents 9% of total Wholesale revenue, declining at 8% YoY
» Legacy data represents ~43% of Wholesale revenue, declining at 6%

» Remaining Wholesale revenue less reserves (primarily Voice, SNA, Colocation) represent
27% of Wholesale revenue, declining 20% Yo (other revenue less reserves declined ~11%
YaY)

B Total commercial customers of 388k; (37k Enterprise vs. 351k Mass) with commercial revenue
split ~50%/~50% between enterprise and mass business as of 3Q19

B ~12% of all U.S. business locations are located within Frontier's serviceable territory;
Commercial TAM of ~$6.3bn

Other

*Commercial TOM Voice / Data, a3 referenced bere, indudes TOM Voice, Wireline D50, D51, DS3 and Special Access ciouits
Note: ANl CAGRs show 207152/20184
Nate: Regubatory reverue, rat shown, represents 4.5% of PF 2099 tolal revenue; Corsumer (50.9%) + Commercial {21.7%) + Wholesale (22.8%) = Regulatory (4.5%) = 100%

2% eee
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Priorities of New CEO

COMMUNICATIONS

Since his announcement as CEO, Bernie has spearheaded several key internal operating initiatives
important to the fundamental business

Improve
Accountability,
Organization and
Management
Process

Overhaul
Customer Service

Create Rigor in
and Make Better
Investment
Decisions

27 ee e
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Priorities of New CEO (contd) Frontier

« Change meeting cadence, focus and participants

Improve
Accountability,
Organization
and
Management

Process performance and delivery of initiatives

+ Institute regular in-person operating conferences to allow people in the organization to

better know each other and increase productivity

* Redesign chart of accounts and budget building process to better understand

» Improve serviceability and other record keeping

+ Improve reliability in both network and tools

Overhaul + “Where's My Tech?”
Customer

Service + Overhaul communications to customers, to front line employees and within tools

+ Instill employee accountability

28 eee@
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Priorities of New CEO (cont'd) F"°“t'e"

Develop sound profitability models for customers, products and technologies

- - » Invest in areas that are most appropriate and profitable and limit or cease investments in
Create Rigor in

and Make Better areas that are not

Investment
Decisions + Calibrate profitability models to financial statement reporting

Post audit large capital projects to validate economics

Instill a culture for management to get out in the field and listen to frontline employees

Institute town halls, roundtables and other forums for employees to voice concerns
and have issues be heard

» Use customer service initiatives to improve employee morale

Create a company that customers will be happy with and employees will be proud to
work for

29 ewe
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Go-Forward Implications Frontier

= In light of the conclusions of the business plan review, the Board, the Company and its advisors believe it is
in the Company’s and its stakeholders’ best interests to begin restructuring negotiations now

= Itis unlikely that a debt-oriented liability management transaction alone would achieve sufficient
deleveraging to allow the Company to re-access the capital markels and / or adequately reinvest in the
business to sustain or grow business performance

* As a result, the Board has authorized the Company to begin negotiations with creditors with respect to a
comprehensive restructuring transaction

* In December 2019, the Company provided your advisors with a comprehensive proposal to effectuate
such a transaction. That proposal is contained herein

» Transaction could potentially be implemented via a Chapter 11 filing
* The Company remains committed to closing the WDC sale transaction (expected 1H20) in the normal

course and using proceeds to facilitate any restructuring transaction

31 ewe
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.....

Transaction Term Sheet Frontier

COMMUNICATIONS

Superseded by subsequent negotiations and exchange of term sheets; the
last versions of such term sheets submitted by each of the parties are
attached hereto

32 eee
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lllustrative Transaction Summary

Frontier

]

Sources & Uses (% in mitans)
Cash Build Up by Emergence® Sa76 Estimated Restructuring Costs s280
MNet WDC Assol Sale Procecds 1,265 Costs Related 1o Possible Regulatory Seftiements® TBD
Equity Issuad & Compromised Claim 9,838 Excess Cash for RCF Paydown 742
Cancellation of Unsecurad Noles 9,838
Excess Cash to U {AtE 1111
Total Sources $11,078 Total Uses $11,978
Consideration by Creditor Class
Cash Distributed New Debt Received' Pro Forma Equity
Claim' At Emergence® 1L Debt 2L Debt  Subsidiary Debt Senior Notes  Ownership’
Revalver 5748 5749 5- $- 5- 5- 0%
Term Loan B 1,699 - 1,699 - - - 0%
# 1L Notes and Other? 1,663 x 1,663 4 E 0% Results in 2.48x
s emergence net
E 2L Debt 1.600 - - 1.600 - 0% leverage®
%
& |Subsidiary Dabt® 856 - - - B56 - 0%

. Frr==s ' Tobe
Senior Notas 10.949 1,111 - . : : 1 IOk Gotermined.

5 1 based on final
Equity NA 5 # = # = . [Teo); term sheets
Total $17,516 51,861 ) 3 100%

Note: are highty and Cash flow profils, pro forma capltal structure, treatmant of claims, fees and sxpenses and timing of varlous transactions are

all subjact to materlal change. Assumes WDC sale closes 3131720 and bankruptcy filing in February 2020

For illusimaive puposes, reflects principal balance exduding acenied inleres!

Incluces $1.65 billion of 1L Notes and $13 millien of Industial Development Revenue Bonds (IDREY)

Includes $750 milion of subsidiary Unsecured Notes, $700mm of subsidiary Secured Nodes and 38 million of RUS Loan Contmacts (secured)
Magnitude and fiming of certain regulaiory setfements post-bankmuptcy remain TBOD

Calculaled as excess cash 8 EMfective Date (sbove $200mm minimum cash and afler & spplicabie uses of cash)

Calculated using 2021E Adj. EBITDA pro forma for WDC sale and exchuding confribution from CAF 1l

Subject o glution from mankel-based MIP

o sl Bt B o

mirimem operng liguidity
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2L Noles and subsiciary debt o recaive secrued interest al emergencs, in accordance with ferm sheet, Cash distribution to Senior Notes pro formsa for these paymerts
Cash build up includes January month end cash balance of $620mm, phus 11 months of levered free cash flow exduding WODC proceeds and excluding restruciuting costs; ret of $200 mikon of assuned
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lNustrative Pro Forma Capitalization Frontier

COMMUNICATIONS

($in minans)
Debt / 2021E
Cash Interest Adj. EBITDA
At Filing' Adj. At Emerg.’ Coupon At Filing At Emerg. Maturity _Exel. CAF I
Cash 5620 (5429) 5200
Superprionty DIP Facility 8- 5- §- TBD 5- 5- TBD
New Exit Facility - - - TBD = S n A Assumes RCF
$850mm RCF 749 (749) - L+300 a7 - L_NA__4— replaced with
1L Term Loan = L= 375 % 9% Jun2d New Exit Facility
1L Notes 8000% 132 132 Apra?
Other Secured Debt - £200% 1 1 Mayd0
Total 1L Debt 1$749) $265 228
Mat Dase Theougn TL 4
2L Notes 5- 8500% 5136 5136 Apra6
Total Debt Through 2L [3?49! s401 $364 2.2x
Nar Dave Tresugn 2L 21
Subsidiary Debt 5856 5 - 7.081% $61 $61 Varous
Total Debt Through Subsidiary $6,567 ($749) $461 §425 2.6x
WNar Darr Trrougs Subsiaiary 5,938 2.5.
Unsecured Motes $10,549 {51 0,94‘__!1 NA 51,027 3 - A
Total Debt $17,516 (§11,698) $1,489 $425
ae Dase 16,887
Meme:
2021E Adj. EBITDA’ 52,581
2021E Adj. EBITDA (exd. CAF Ilf 2,268
Note: Assumes LIBOR of 1.9% (As of 1/6720). Year end 2019 cash balance was STE0mm. are highly and Cash flow prefile, pro ferma capital

siructure, treatment of claims, fees and expenses and timing of various transactions are all subject to material change. Assumes WDC sale closes 3/31/20 and bankruptey filing in February 2020
1. Forillustmive pumoses, deb? balances reflect principal batance exchding accrued interes!
2. Proforma for WODC sale
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mmw:mmuww-mymmm«w-ﬂ mmummwomemu.wauﬂwwmmmwmnm
1. Net Leverage caboulated as Ned Debt / Adj. EBITDA excl. CAF I (pro foema for WDC sale)
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